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INVESTMENT HIGHLIGHTS

¢

Irreplaceable SoHo

"
Development Opportunity: AlE

Rare vacant parcel in a

highly supply-constrained
neighborhood where
ground-up development sites
are virtually nonexistent.

Ideal Mixed-Use
Development Profile:
Zoning supports a boutique
project with flagship retail at
grade and luxury residential
condominiums or office
above, aligning with current
market demand trends.

11,915 Buildable SF with
Favorable Zoning: M1-5

/ R7X zoning within the
SNX district allows for
efficient development and
maximization of air rights.

Exceptional Market
Fundamentals Across Asset
Classes: Low retail availability,
strong foot traffic, tight
residential vacancy (2.1%),
and limited new supply
underpin long-term value
and pricing power.




Meridian Investment Sales is pleased to present for sale 81 Mercer Street,
a rare opportunity to acquire a prime development site in the heart of
SoHo, one of Manhattan’s most supply-constrained and globally recognized
neighborhoods. Located between Spring and Broome Streets, the vacant
surface lot consists of a 2,383 square foot parcel (24’ x 100') currently operating
as a parking lot, offering a clean and efficient development footprint with
no demolition cost. Positioned just off Broadway, the site benefits from
exceptional visibility and immediate proximity to SoHo's premier retail
corridors, surrounded by an unparalleled mix of luxury boutiques, national
retailers, and destination dining that drive consistent, high-volume foot traffic.

The Property is located within an M1-5 / R7X zoning district and the Special
SoHo-NoHo Mixed-Use District (SNX), allowing for a maximum FAR of 5.00 and
approximately 11,915 buildable square feet inclusive of available air rights.
This flexible zoning framework presents a compelling opportunity to develop
a boutique mixed-use asset, ideally suited for flagship ground-floor retail
complemented by luxury residential condominiums above. Given the scarcity of
developable land in SoHo and the neighborhood’s continued evolution toward
high-end residential product, a thoughtfully designed project can capitalize on
strong end-user demand and premium pricing. With virtually no new supply
pipeline and ongoing conversion or demolition of obsolete buildings, 81
Mercer Street represents a unique opportunity to deliver new construction into
a market where ground-up development opportunities are exceptionally rare.

SoHo's retail and residential fundamentals remain among the strongest in the
nation, supported by sustained demand, limited supply, and global appeal.
The retail submarket continues to benefit from low availability of approximately
5.9%, steady leasing activity, and exceptional foot traffic driven by more than
65 million annual visitors to New York City. Flagship retail locations command
rents exceeding $500 per square foot, with demand concentrated along
high-visibility corridors such as Broadway and its surrounding streets. On the
residential side, Manhattan remains the tightest apartment market among major
U.S. cities, with vacancy in the Lower West Side submarket at approximately
2.1%, well below metro averages. Rent growth has remained strong, increasing
approximately 4.0% over the past year, with average monthly rents exceeding
$5,300. Critically, new supply remains constrained, with development activity
significantly below historical norms due to limited incentives and a lack of
available sites. These dynamics, combined with strong employment growth,
high barriers to entry, and continued demand for luxury housing, position
SoHo as a premier location for high-end retail and residential development.

ASKING PRICE: SUBMIT OFFERS



PROPERTY OVERVIEW

PROPERTY 81 Mercer St
BOROUGH Manahttan
SUBMARKET Soho
CROSS STREETS SPRING ST & BROOME ST
BLOCK/LOT 485/ 28
LOT AREA 2,383 SF
LOT DIMENSIONS 24' x 100'
PRODUCT TYPE Parking Lot/ Dev Site
YEAR BUILT -
GROSS SF -
ZONING M1-5/R7X
SPECIAL PURPOSE DISTRICT SNX
AS-BUILT FAR B,
MAXIMUM FAR 5.00
AIR RIGHTS 11,915 SF

REAL ESTATE TAXES

EXEMPTIONS & ABATEMENTS None
TAX CLASS 4
TAXRATE 10.848%
2025/2026 AV $170,820

2025/2026 TAXES $18,531
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RESIDENTIAL DEVELOPMENT: R7X ZONING

R7X districts are also governed by contextual Quality Housing
bulk regulations but the substantially higher floor area ratio
(FAR) and maximum building height typically produce taller,
bulkier buildings than in R7A and R7B districts. The flexibility
of the R7X regulations is exemplified by the 12- to 14-story
apartment buildings in the R7X districts mapped along major
thoroughfares in Harlem in Manhattan and Jackson Avenue in
Long Island City in Queens.

The FAR in R7X districts is 5.0. Above a base height of 60 to
85 feet, the building must be set back a depth of 10 feet on a
wide street and 15 feet on a narrow street before rising to its
maximum height of 120 feet. If providing a qualifying ground
floor, the maximum base height is 95 feet and the maximum
height of the building is 125 feet. To maintain the traditional
streetscape, the street wall of a new building can be no closer
to the street line than any adjacent street wall but need not be

farther than 10 feet. The building must have interior amenities
for residents pursuant to the Quality Housing Program.

Higher maximum FAR and heights are available for buildings
participating in the inclusionary Housing Program or that
provide certain senior facilities.

Off-street parking is generally required for 50 percent of

a building’s dwelling units, but requirements are lower

for income-restricted housing units (IRHU) and are further
modified in certain areas, such as within the Transit Zone and
the Manhattan Core, or for lots 10,000 square feet or less.
Off-street parking requirements can be waived if 15 or fewer

parking spaces are required.

Medium-Density Contextual Residence District

LoT LoT REAR BASE BUILDING bu REQUIRED
R7X AREA WIDTH YARD LOT COVERAGE FAR HEIGHT HEIGHT # OF STORIES FACTOR —
CORNER  OTHERLOT BASIC IRHU
MIN. MIN. MIN. MIN. mMax. MINMAX.  MAX.(W/ .y (w/QGF) MIN.

(W/QGF) QGF)

Basic 5.00 60-85 (95) ft 120)125 ft n/a(12)
1,700 sf 18 ft 30ft 100% 70% 680 50% of DU
Inclusionary 6.00 60-105 ft 140 (145) ft 14

15% of
IRHU




SURROUNDING NEIGHBORHOOD
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With picturesque cobblestone streets, high-end designer boutiques, and
historic cast-iron buildings, its no wonder that SoHo has become New York
City's most sophisticated and desirable neighborhood. Broadly named for
the area “South of Houston Street”, SoHo is bordered by Sixth Avenue to
the West, Lafayette Street to the East, and Canal Street to the South.

A former hub for industrial activity, SoHo began its transformation in

the 1970s when artists moved into the lofty, abandoned commercial
spaces that plagued the area. Attracted by the neighborhood’s distinctive
architectural style, uniquely spacious floorplans, and large oversized
windows, the area quickly captivated some of the world’s most well-known
creative talents.

SoHo has since transformed into one of New York City's prime shopping
districts with various designer retailers ranging from Dolce & Gabbana

to Burberry lining the streets. While several high-end art galleries remain,
most of the loft space in the neighborhood has been repositioned into
luxury apartments and condominiums in recent years. Some of New York
City's wealthiest residents have flocked to the area, resulting in the City's
highest residential rents being achieved in the area. This influx of affluent
residents and upscale retailers has resulted in SoHo's evolution into one of
New York City’s most desirable neighborhoods, with unrivaled shopping,
entertainment, and dining options.
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SoHo is a trendy destination for New York City residents and tourists alike, boasting some of the city's premier
shopping and entertainment options:

Almost all of Soho is included in the Soho-Cast Iron Historic District, the largest surviving cast-iron district
in the world, with picturesque facades that are unique to the area.

Residents and tourists of SoHo enjoy easy access to the Hudson River Park. The 4.5 mile waterside park
lines the west side of Manhattan and possesses bicycle and pedestrian paths, tennis and soccer fields,
batting cages, and playgrounds.

Soho is home to a diverse and upscale selection of restaurants. Some celebrity hot-spots in the
neighborhood include The Mercer Kitchen, Balthazar, The Cup Room, and Dos Caminos.

Tourists and residents alike flock to the Broadway Shopping Corridor in SoHo for high-end retailers and
designer boutiques.

Once home to industrial production, SoHo's spacious cast-iron buildings have been transformed in recent decades
into lofty residential units. Combined with the chic amenities the area provides, SoHo has evolved into perhaps
New York City's most desirable neighborhood:

Apartments in SoHo experience some of the city's highest rents, with rental rates regularly exceeding $80
per square foot due to limited supply of high-end residences.

SoHo condominium sales continue to substantially outpace the average Manhattan sale price, with units
selling for a median price of $2.9 million in the neighborhood and regularly exceeding $2,000 per square
foot.

SoHo continues to see a large amount of luxury residential development, including 565 Broome Street,
570 Broome Street, and 70 Charlton Street which all contain multi-million dollar residences.high-end
retailers and designer boutiques.
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SoHo boasts one Manhattan’s finest commercial corridors, with
designer boutiques, national brands, and world class dining options
available throughout the neighborhood:

® Tourists and New Yorkers alike flock to Broadway between
Houston and Canal Streets for the large variety of national
brand name retailers. Some of the larger chains that occupy
space along the street include H&M, Banana Repubilic,
American Eagle, and J. Crew.

e Designer stores populate the area catering to the
neighborhood'’s wealthy residents. Dolce & Gabbana, Prada,
Marc Jacobs, Coach, Burberry, and Kate Spade all occupy retail
spaces in SoHo.

® Residents and tourists of SoHo enjoy the neighborhood’s
world class dining options, including the diverse offerings of
AQUAGRILL, Le Cou Cou Restaurant, Raoul's, Hirohisa, and
Omen Azen.

Central location allow residents and tourists easy access to and from the
neighborhood:

e Located two blocks from the Canal Street Station 1, A, C, E,
N ,R, Q and W subway lines, the building is situated in close
proximity to a plethora of subway lines.

* Many bus routes run throughout the neighborhood, allowing
residents and tourists an alternative to the subway.

e Just west of Soho, the Holland Tunnel connects Manhattan with
New Jersey.

* The West Side Highway runs along the Hudson River west of
Soho, allowing residents and tourists easy access to Brooklyn,
Midtown, Westchester, and New Jersey.
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MERIDIAN CAPITAL GROUP, LLC BROCHURE DISCLOSURES AND DISCLAIMERS

This is a confidential brochure (the “Brochure”) intended solely for your
limited use and benefit in determining whether you desire to express any
further interest in the proposed sale of 81 Mercer Street, New York, New
York (the “Property”). By accepting a copy of the Brochure, you hereby
agree to the matters set forth herein.

TheBrochurewaspreparedbyMeridianCapitalGroup,LLC(*“MCG”)andhas
been reviewed by representatives of the owner or owners of the Property
(the “Owner”). The Brochure contains selected information pertaining to
the Property anddoesnotpurporttobeall-inclusive ortocontainall of the
informationwhichaprospective purchaser,mortgagee,investor, lenderor
lesseemaydesire. Additionalinformationandanopportunitytoinspectthe
Property and other information relevant thereto will be made available to
interestedandqualifiedpurchasers,mortgagees,investor,lenderorlessee.
Neither Owner, MCG nor any of their respective officers, agents, brokers
or employees, have made any representation or warranty, expressed or
implied, as to the accuracy or completeness of the Brochure or any of its
contents, and no legal commitments or obligations shall arise by reason
of the Brochure or any of its contents. In particular, but without limitation,
no representation or warranty, express or implied, is given as to the
achievementorreasonablenessof,andnorelianceshouldbeplacedon,any
projections, targets, estimates, or forecasts (“projections”) contained in
theBrochure. Anysuchprojectionsareforgeneralreferencepurposesonly
andarebasedonassumptionsrelatingtothegeneraleconomy,competition
and other factors beyond the control of Owner, and therefore, subject to
material variation. All information, opinions and estimates are given as of
the date hereofandaresubjecttochange without notice. Neither MCG nor
theOwnerundertakesanyobligationtoprovideanyadditionalinformation
ortoupdate any of the information or the conclusions contained herein or
tocorrectanyinaccuracies. TheinformationintheBrochureisnotintended
to predict actualresultsand no assurances are given with respect thereto.
The value of the Property, or any other property described herein may
fluctuate as aresult of market changes. All square footage measurements
must be independently verified by you.

Owner expressly reserves the right, at its sole discretion, to reject any or
all expressions of interest or offers to purchase the Property and/or to
terminate discussions with you or any prospective purchaser, mortgagee,
investor,lenderorlesseeatanytimewithorwithoutnotice.Ownershallhave
no legal commitment or obligation to you or any prospective purchaser,
mortgagee, investor, lender or lessee reviewing this brochure or making
an offer to purchase the Property unless and until a written agreement

satisfactory to Owner has been fully executed, delivered to all parties, and
approved by Owner and any conditions to Owner obligations thereunder
have been satisfied or expressly waived.

By receipt of the Brochure, you agree that the Brochure and its contents
and information are of a confidential nature, that you will hold and treat
it and all information therein in the strictest confidence, and that you will
not disclose the Brochure orany of its contents orinformationto any other
entity without the prior writtenauthorizationof Owner, nor will you use the
Brochure or any of its contents or information in any manner detrimental
to the interest of Owner or MCG. You acknowledge and agree that any
breach of this confidentiality clause will cause injury to Ownerand/or MCG
for which money damages may not be an inadequate remedy and that,
in addition to remedies at law, Owner and/or MCG is entitled to equitable
relief as a remedy for any such breach.

Itisessentialthatallpartiestorealestatetransactionsbeawareofthehealth,
liabilityandeconomicimpactofenvironmentalfactorsonrealestate. MCG
doesnotconductinvestigations oranalysis of environmental mattersand,
accordingly,urgesitsclientstoretainqualifiedenvironmentalprofessionals
to determine whether hazardous or toxic wastes or substances (such as
asbestos,PCB’sandothercontaminantsorpetrochemicalproductsstored
in underground tanks) or other undesirable materials or conditions, are
present at the Property and, if so, whether any health danger or other
liability exists. Such substances may have been used in the construction
or operation of buildings or may be present as a result of previous
activities at the Property. Various laws, statutes, and regulations have
been enacted at the federal, state and local levels dealing with the use,
storage, handling, removal, transport and disposal of toxic or hazardous
wastes and substances. Depending upon past, current and proposed uses
of the Property, it may be prudent to retain an environmental expert to
conductasiteinvestigationand/or buildinginspection. If such substances
existorarecontemplatedtobeusedattheProperty, specialgovernmental
approvals or permits may be required. In addition, the cost of removal and
disposal of suchmaterials may be substantial. Consequently, legal counsel
and technical experts should be consulted where these substances are
or may be present.

While the Brochure contains physical description information of the
Property, there are noreferences toits condition. Neither Owner nor MCG
make any representation as to the physical condition of the Property.
Prospective purchasers, mortgagees, investors, lenders or lessees should

conduct theirownindependent engineering reportand any otherreports
orinspections they deem necessary to verify property condition.

IntheBrochure,certaindocuments,includingleasesandothermaterials,are
describedinsummary form.Thesummariesdonot purporttobecomplete
nor, necessarily, accurate descriptions of the full terms or agreements
involved, nordotheypurporttoconstitutealegalanalysisoftheprovisions
ofthedocuments.Interestedpartiesareexpectedtoindependentlyreview
allrelevantdocumentswhichmayormaynotbereferencedinthisBrochure.
Thetermsandconditionsstatedinthissectionwillrelatetoallofthesections
of the Brochure as if stated independently therein. If, after reviewing the
Brochure, you have no further interest in purchasing the Property, kindly
return the Brochure and all other documents accompanying the Brochure
to MCG at your earliest possible convenience.

Photocopying or any other reproduction or duplication of the Brochure
is not authorized. The Brochure shall not be deemed an indication of the
stateofaffairsof Owner,norconstituteanindicationthattherehasbeenno
changeinthebusinessoraffairsof Ownerorthe Property since the date of
preparation of the Brochure. Once you have expressed an offer to acquire
the property and have demonstrated certain bona fides satisfactory to
Owner,certainfurtherandadditionalinformationmay beprovidedinorder
for you to complete your due diligence investigation, such as complete
and detailed rent roll information, expense pass-throughs, and expenses.

ZoningisacriticalfactorinthevalueoftheProperty. Allzoninginformation
must be independently verified as the Owner or MCG does not make any
representation with respect thereto.

MCG,itssubsidiariesoraffiliates,andanymanager,member,officer,director,
employee oragent of MCG, or any of its subsidiaries or affiliates, does not
accept any liability whatsoever for any direct, indirect or consequential
losses (incontract, tort or otherwise) arising from the use of this Brochure
or its contents or reliance on the information contained herein.



MERIDIAN INVESTMENT SALES TEAM

A DIVISION OF MERIDIAN CAPITAL GROUP

Meridian’s Investment Sales division is comprised of some of the top investment sales professionals in New York City. With more than 75 years of combined New York real estate transactional experience exceeding $35 billion
in value, Meridian’s team of investment sales professionals includes best-in-class expertise across a breadth of asset types, transaction sizes, and sub markets. Meridian’s team has an intimate knowledge of New York City real
estate, knowing neighborhoods on a door-by-door basis, and has a deep and detailed understanding not just of how a property’s tenancy and cash flow drive value, but also of how drivers such as zoning, land use, air rights,
and alternative uses play a key role in determining a property’s true market value. The Meridian team has an unparalleled knowledge of the buyer base and capital flows germane to the New York City investment sales market

at any given point in time, and maintains excellent working relationships with a wide array of local, national, and international buyers.

Meridian’s Investment Sales professionals have transacted in New York City over the course of many macro and micro market cycles. As such, clients seek out Meridian’s team not only when they have decided to sell a property,

but also as trusted advisors that can offer unique perspectives relative to portfolio management, risk mitigation, and value creation.

Meridian Capital Group was founded in1991. It is widely recognized as one of the leading and prolific commercial real estate finance and advisory firms in the country. Meridian has arranged $286 billion of commercial real estate

financings, including more than 48,231 transactions in 49 states.

DAVID SCHECHTMAN

Senior Executive Managing Director
0:212.468.5907

M: 646.742.7246
dschechtman@meridiancapital.com

LIPA LIEBERMAN JONATHAN SCHWARTZ
Managing Director Director

0:212.468.5908 0: 212.468.5981

M: 718.288.4569 M: 917.913.1544
llieberman@meridiancapital.com jschwartz@meridiancapital.com

RYAN WINDUS

Associate

M:703.939.7402
rwindus@meridiancapital.com

MARKETING & UNDERWRITING

DAVID SIRCHENKO

Associate

M: 646.502.3429
dsirchenko@meridiancapital.com

HENRY BARNATHAN

Associate

0: 212.468.5994

M: 917.283.8831
hbarnathan@meridiancapital.com

DEBT

One Battery Park Plaza - 26" Floor New York, NY 10004
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